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2 Introduction

Three generations.
This is the time Santato family has devoted itself to this job,
in the historical headquarters in Via Gallani in Rovigo.

Since more than fourty years we choose for our customers
the best products from our commercial partners: from the
big industrial food facilities (characterized by high standards
and scientifical research) to the smallest workshop, where
t%dition reigns.

" starting points comes a great selection of the
ether with a great deal of attention towards our
nd their needs.




Description of the activities
carried out

The company deals with wholesale trade of cold-cuts and
cheeses that come, for the largest part, from ltaly.

| It's mainly specialized in POD (Protected Origin Denominations)
and PGI (Protected Geographical Indications) product trading;
those goods are coming from the best facilities located
around the country.

The company deals directly with its partners with no

diary of any kind: from unloading the goods from the
he final delivery to our customers.

dealing with different phases of our work

e entire process.




_ Partnerships

A dynamic company is the one able to choose the best
products from the most interesting players on the
ho.re.ca. market.

With enormous pleasure, whe are showing you our
commercial partners, from the big companies to the littlest
ones, characterized by a peculiar craftmanship.

More than 35 productive circumstances with a single thing in
n: the love we, at Santato srl, put in to find and offer
tomers the very best products from every facility.




* Partnerships
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Partnerships
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‘Who is the company habitual
client?

The habitual clients are:

° restaurants

° pizza restaurants

° butcher's shops

° small food retailers
° supermarkets

We are searching for other wholesale traders and ho.re.ca.
f ﬁntatives, in order to start a mutual and good
| al relationship.




What are the main
competitiveness factors?

Amongst the main competitiveness factors we can boast
there are: ‘

° Rapidity

° Security in delivery

° Great and hyper-specialized selection

° Capability to listen to the needs of the customer.

As a matter of fact our turnover has been quite stable during
tﬂ’er years.
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Contacts

Santato s.r.l.

Via Dante Gallani, 25, 45100 Rovigo (RO)
info@santato.net
posta@pec.santato.net

+39 0425 360247
+39 0425 410607
+39 338 5618829
http://www.santato.net
Riccardo Santato



